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The hot electronic components
of the 1950s are today'’s vintage buys!

Bt anron ...‘

Where
Has All

The Good

This Mclntosh C22 Preamplifier can fetch as much as $2500.

s ince the early 1980s, a sub rosa
clandestine electronics mar-
ketplace developed and
grew. Old tube-type audio and com-
munication equipment, even spe-
cialized parts, has been methodically
picked out of circulation and sent
overseas by aggressive en-
trepreneurs. Once that equipment
reaches foreign shores, it is sold to
wedlthy buyers or held for specula-
tion, This article describes how choice
electronic Americana equipment
makes its way overseas, who buys if,
and what they are looking for.

To many American and Canadian
consumers this “equipment drain”
may be a non-issue because they
prefer the latest high-tech gear, and
that’s fine for them. For others, there is
cause for concern because most of
the vintage equipment has left our
shores forever. That means there Is less
stereo and radio equipment here for
“antique” lovers to enjoy. Worse, the
leftovers on our shores tend to be in
fair-to-poor condition, and their
prices rise steeply with demand.

To understand the current interest in
vintage electronic equipment, con-
sider this: | have a perfectly restored
1955 jukebox. When kids visit, they are
enthralled by its appearance and en-
joy watching it play records. That is
because they haven't seen a jukebox
before; most jukeboxes were frashed
or sold to European buyers long be-
fore these kids were bormn. Adult visitors
offen tell stories about dancing fo the
music, how they met their spouses

over one, and so ¢n. In short, the
jukeboxes attract attention because
they are rare and unigue, and people
buy them for those reasons. The same
is frue for the other types of vintage
equipment described in this article.

Overseas they will go. The demand
for vintage American-made elec-
fronic equipment is strong and in-
creasing, particularly in Asia. That is
reflected in equipment prices and
availability in North America. For ex-
ample, one of the finest tube-type
stereo power amplifiers is the Mcln-
tosh MC275. It sold new for $488 back
in 1968: in those days you could buy a
four-door sedan for about $3300. To-
day, a used, unrestored MC-275 in
good condition sells for about $4000
(US) in Japan! Even more amazing s
that Mcintosh Laboratory, Inc. re-
issued the amplifier with a $4000
price tag, and those units sold like hot-
cakes. When Mcintosh followed up
with the companion C22 preamplifier
for $2000, it also sold well, My local
Mclintosh dealer told me that the
equipment was re-issued to satisfy the
red- hot demand in Asia, and that the
first production runs of each model
were sold out.

Asian pipeline. Over the years, |
have become acquainted with many
West coast vintage buyers and their
purchasing methods, Then, on a va-
cation in Asia several years ago, | met
a dealer who introduced me to the
other side of the vintage-equipment
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market. Both sides of the story are very
interesting, to say the least!

The stateside group of vintage
equipment buyers known fo me un-
covers audio and radio equipment
by using a wide range of shopping
techniques. Reading newspaper
want ads, attending yard sales, and
visiting flea markets are mandatory. In
fact, one individual waits In line af 7
AM on Thursdays to pick up the weekly
classified-advertising newspaper.
(There must be hundreds of local and
regional newspapers like it in North
America) Many buyers attend estate
sales and auctions, occasionally with
spectacular resulis. For example, a lo-
cal aerospace firm recently auc-
tioned a dispatcher’s console for
$100. It contained three MC- 275 am-
plifiers in pristine condition!

Several buyers visit old-time elec-
tronics stores and TV service centers,
particularly those in small fowns. A
friend who owns an electronics store
(since 1956) reports that one custom-
er methodically cleaned him out of
certain receiving tubes for years. |
even met a clever individual who
called all of the septuagenarian and
octogenarian hams In the area and
asked if they had equipment or parts
for sale. That led to several purchases
of prime communications gear and
hard-to-find parts at great bargain
prices.

Vintage equipment makes its way
overseas through several channels.
Some North American buyers offer
their equipment fo individuals who
represent overseas buyers. Their ads
appear in newspaper classified ad-
vertisements, as well as in audio and



This 1955 Seeburg Jukebox sells for
$4000-6000 when in prime condition.

anfique-radio magazines. They are
easy fo spot by their "We pay top $$
for brand A B, C" messages. Other
buyers ship equipment directly to rel-
atives overseas, who in turn resell to
local individuals and frading compa-
nies. The relatives often hold equip-
ment for speculation and use. They
sell it directly to the end users at a
premium price when the timing is
right. Trading companies found in
many Asian countries are basically re-
tail distributors with import ca-
pabillities. They have their technicians
refurbish the equipment before offer-
ing it for sale in their showrooms.
One stateside buyer | know per-
forms a novel variation of that pro-
cess, First, he “test markets” his
acquisitions at local flea markets.
Then he sells the leftovers to the high-
est bidding frading company. The ad-
vantages of that process are that we
get the first chance to buy his equip-
ment, while he saves the cost of ship-
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Vacuum tubes like the 12AX7, 7591, KT-66, and KT-88 are desirable golden oldies.

ping and dealing with Customs. How-
ever, he warned me that the demand
for US-made tuners, preampilifiers,
amplifiers, and speakers has pushed
prices to levels that few local buyers
are willing to pay. As a result, he must
export increasing quantities of these
kinds of equipment to aggressive Asi-
an buyers to turn an acceptable prof-
it.

In general, the stories | hear imply
that most end users are wealthy indi-
viduals who have the time and living
space to indulge in owning vintage
equipment. That makes sense when
you think about it. For example, in Ja-
pan, a typical salaried employee
earns a modest income and lives ina
425-square-foot apartment. He is un-
likely to invest in a vintage stereo sys-
temn that costs a third of his annual
salary and takes up most of the space
in his living quarfers,

Nevertheless, Japan is the largest
marketplace for vintage equipment.
Although information about this mar-
ket is limited by the language barrier
and other factors, | was amazed to
learn that, according to published re-
ports, Japan has approximately
55,000 antigue-audio enthusiasts.
Their interests in equipment range
from state-of-the-art to 1930s vintage.
A sizable number of Japanese enthu-
siasts build their equipment from
scratch, mainly for cost savings and
personal satisfaction (shades of the
old Heathkit eguipment). There are
groups of over-enthusiastic users who
aggressively seek out Altec-Lansing,
Collins Radio, Marantz, Mcintosh, and
Western Electric equipment. As a re-
sult, certain models of equipment
from those manufacturers fetch as-
tounding prices when they are avail-
able.

During a vacation frip in Singapore,
| spent an enjoyable afternoon visiting
with a local high-end audio dealer.
He told me that his customers were
mostly bankers who referred him fo
other bankers and clients as buyers of
new and vintage audio eguipment.
He also said that ownership of vintage
US and British-made equipment car-
ries status in Singapore as well as in
Japan. That attracts a more exclusive
clienfele. Among other interesting fid-
bits, | learmned that interest in vintage
equipment is strong and increasing in
Hong Kong, Korea, and mainland
China.
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Singing sales. Vintage audio equip-
ment Is especially hot in Asia. That in-
cludes Jukeboxes, amplifiers, pre-
amplifiers, tuners, and speakers, Here
are some examples: Prize jukeboxes
include the Wurlitzer 1015 from 1946,
and 1950s models like the Seeburg
V200. Restored units fetch iImpressive
prices—$15,000 to $20,000 for the
Wurlitzer and $6000 to $8000 for the
Seeburg. Yes, the shipping charges
and duties are also impressivel

When supplies of Mcintosh MC-275
amplifiers dried up, Asian buyers shift-
ed their attention to other models like
the MC-240 and MC-225. Today, a
clean MC-240 brings $1500 fo $2000,
while the MC-225 is worth $600 to
$1,000. Another desirable amplifier is
the Marantz 8B; good ones fetch
$2000 or more. Incidentally, Mcintosh
products are in heavy demand be-
cause they are well made, sound
good, and look impressive.

Preamplifiers in demand include
the Marantz Model 7 and the Mcin-
tosh C-22, which is pictured. Both units
were top-of-the-line products during
the mid-1960s, and mint examples go
for $2000 to $2500.

Since Mcintosh and Marantz ampli-
fiers and preamps are now scarce,
buyers have turned their attention to
still-plentiful Fisher Radio products. The
Fisher 400C, 500C, and 800C stereo
recelvers from the mid-1960s are es-
pecially sought after. They sell for $100
to $175, depending upon condition.

By far the most desirable tuner is the
Marantz 10B FM tuner. That *monster”
sports 26 tubes and an oscilloscope
for easier funing. Although it originally
sold for $700 in 1965, a unit in mint
condition goes for $3000 today. An-
other FM tuner In high demand is the
Mclintosh MR-78. That is the only piece
of solid-state equipment that will be
mentioned in this article. Nice ones
go for $500 to $800. It's only a matter
of time before all the vacuum-tube
equipment is snatched up and quali-
ty solid-state units get big tickets.

In general, there s strong overseas
interest in any speaker from Altec-
Lansing and JBL. The gray Altec A-7
"Voice of the Theater” speakers are in
heavy demand in Japan, followed by
raw (replacement) speakers like the
model 604. Popular raw speakers
from JBL Include the LE8T 8-inch
woofer, Speaker prices fluctuate con-
stantly, and there is a definite “we'll

This Peerless output transformer, vintage 1950s, was a hot item in top-quality 20-watt

audio amplifiers. Prices then were from $2 to 35; they are now valued from $75 to

§150.

pay whatever it takes to get it buyer’s
mentality.

Communications gear. There Is
some interest in 1950s vintage Collins,
Hammarlund, and Hallicrafters equip-
ment, The Collins 75A4 recelver is
popular, followed by the matching
transmitter and linear amplifier. Prices
for 75A4s in good condition start at
$500. Like the 75A4, the Harmmarlund
SP-600 receiver was popular with mili-
tary and commercial users during the
late 1950s. Clean examples go for
$400 and up. Hallicrafters tured out
vast quantities of low-priced equip-
ment like the $38 and SX100 series re-
celvers, which go for $30 or more,
depending upon condition. (Expect
those prices to escalate over time)
Hallicrafters receivers are popular
with end users who are not wealthy
but want a piece of Americana.

Hot parts. Although interest is higher
in vintage equipment, there Is a hot
market for certain electronic parts.
Overseas buyers want new old stock
(NOS) tubes, capacitors, and audio-
output fransformers. Ironically, tubes
imported Into the United States are in
far greater demand than domestic
tubes. US made capacitors and out-
put transformers, on the other hand,
are highly prized.

Desirable NOS tubes include the
Western Electric 3008, Genelex KI66,
Genelex K188, Mullard EL34, and Tele-
funken 12AX7. In fact, Western Electric
resumed production of the 300B dur-
ing the fall of 1994 in order to satisfy
worldwide demand. Originally intro-
duced in the early 1930s for use in
theater sound equipment, the 300B
now sells for $350 aplece! The Gen-
elex and Mullard tubes were im-
ported from Great Britain, They are
arguably the finest audio-output
tubes available, and their sale prices
reflect that. NOS KT88s sell for
$125-$300, KT66s for $100-5150, and
EL34s for $30-565 each. The Tele-
funken 12AX7s were imported from
West Germany, and new ones sell for
$45 and up when available. Like the
Genelex tubes, they are considered
among the world's finest.

NOS vacuum tubes in demand from
domestic suppliers include the Tung-
Sol 5881, Tung-Sol 6550, and any
brand of 7591. Tung-Sol developed
the 5881 and 6550 fubes in the early-
to-mid 1950s. Many people think they
were the best tubes of their kind, and
they were once very common. Today
those tubes are scarce and their
prices reflect that. New 6550s sell for
$45-$80, and 5881s go for $10-525.
The 7591 tube was made originally by

Continued on page 81 l




GOOD STUFF
(Continued from page 52)

Westinghouse, and it was widely used
in Fisher recelvers. Today, most tube
sellers consider the 7591 extinct and
price It accordingly at $45-5150,

Desirable capacitors include elec-
frolytic capacitors of recent manufac-
fure and Sprague Vitamin Q pigtail
tubulars.

As you may know, the Mallory Com-
pany offers a line of twist- lock, high-
voltage electrolytic "cans” for re-
placement purposes. Unforfunately,
the cost of those capacitors has dou-
bled over the past year, so there is
renewed Interest in equivalent elec-
frolytic types made within the last five
years, Desirable values include 4 x 20
wF at 450 volts and 40/20/20/20 wF at
500 volts. Sprague Vitamin @ paper-
oil capacitors were widely used in
1950s and 1960s military equipment.
Some people claim those capacitors
make their equipment sound better,
and that hype has raised prices to the
81 fo $22 range. Hot values include
0047 pk 04 pk and 022 pF af 600
volts,

As far as output transformers are
concerned, Peerless and Acrosound
are the leaders. Typical part numbers
sought out by overseas buyers include
the Peerless 5248Q and Acrosound
TO-330. Both fransformers were widely
used in top-quality 20-watt amplifiers
back in the 1950s. Prices for those units
range from $75 to $150, depending
upon appearance.

Tips for sellers. Think twice about
selling your vintage equipment. If it is
absolutely necessary fo do so, why not
look for a buyer who is genuinely inter-
ested in using it? By doing so, you will
probably save yourself some grief
and also benefit a person who appre-
ciates vintage equipment,

Lets be frank: Don't think for one
instantyou can drag out that Truetone
stereo amplifier you bought In 1964,
sell it, and retirel Of the equipment
built during the 1950s and 1960s, only
a few items became classics like the
ones listed. Therefore, the chances of
finding a gold mine in your atfic are
slim. The keys to success in selling vin-
tage equipment are:

e The equipment is in demand.
@ You know current sale prices.

ADDRESSES

mmm
62218, MapleAve
Tempe, AZ 85283

Audio Classics, Ltd.
PO Box 176
‘Walton, N‘l’13856

e You have access to potential
buyers.

The hottest equipment in demand
was described previously. For more
examples, check the classified adver-
tisements of this magazine. An excel-
lent “one-stop” audio equipment
catalog Is avallable from Audio Clas-
sics. Key reference books on the sub-
ject include the HiFi Spofters Guides
by Charles Kittleson. That book, and
many others, are available from An-
tique Electronics Supply.

Determining the sale prices of your
equipment is tricky. Be careful; most
sellers lose out because they guess on
prices. In general, the right price de-
pends upon the condition of your
equipment and what the local mar-
ket is willing to pay for it. Some sellers
refer to catalogs like the one listed for
current prices, and then sell for a mul-
tiple of that price (e.g. three-quarters
of catalog price). Other sellers “shop”
local exporters and flea-market sell-
ers in order to determine the local
asking price. Regardless of the meth-
od you usé, a little time spent on pric-
ing pays off later!

Reaching potential buyers is merely
a matter of making your presence
known. There are so many people out
there chasing a dwindling supply of
vintage equipment that they will
come fo you. You can advertise in a
local paper, respond to an exporters
advertisements, or sell at flea markets.
But beware! It is not uncommon for a
buyer fo drive 100 miles in response to
your ad, browbeat you info giving a
discount, and then fry to pay with a
checkl With flea-market sales, some
buyers expect big discounts.

You can eliminate those hassles by
arranging a private sale with friends
or by specifying disposition of the
equipment in your will. These tactics
work: | bought most of my audio
equipment from people | originally
met at flea markets and through a
prominent uncle. Why not do the
same? 0

JAMMIX
(Continued from page 49)

balance can be set to place you es-
senfially anywhere on the stage.

Positioning your guitar opposite the
lead instrument often gives rise to
stimulating exchanges with the re-
corded artist. The ability to position
the instrument also allows you fo mas-
ter your own recordings. To do this re-
quires two stereo tape recorders. A
typical “home-studio mastering”
might be done as the following sce-
nario suggesfs:

Connect a tape recorder to the
stereo out jack of JamMix. Set the
gaLance control of JamMix to mid-
range and record a rhythm track with,
say, a guitar. Rewind and remove the
tape from the tape recorder (do not
disconnect the machine) and install it
in a tape player connected fo the
JamMix stereo in jack. Position the
palance confrol fo the right side and
perhaps turn up the can for some dis-
fortion. Install @ second fape in the
tape recorder. Start the tape player
with the rhythm track, as well as the
tape recorder, and add your lead
guitar solos via the INSTRUMENT jack. Re-
wind and swap the tapes, and move
the balance control to the left. This
readies you to mix in another instru-
mentsuch as a bass guitar, keyboards,
or perhaps vocals. Of course, it might
be easier o simply mix yourself into a
recording of Johnny B Goode, or per-
haps your favorite blues number. Plug
into JamMix and you become a
member of the band!

Your guitars audio signal can be
adjusted to the same position and
levels of the lead artist, which is useful
for memorizing note-for-note pas-
sages. Of course, the JamMix can be
jacked into your home stereo with ex-
cellent results, where the guitar is
played through the stereo. This helps
to ensure that your instrument Is ap-
propriately mixed with the band with
which you are “jamming.” Q0
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